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Dynamic sales growth — Raise of full-year sales guidance
Financial highlights Q2/H1 2018

v

Organic sales growth of 9% y-o0-y in Q2 2018 and 11% in H1 2018
Group sales of € 1.3 billion in Q2 2018; new sales record of € 2.7 billion hit in H1 2018

v

v

Operating profit in line with full-year expectations

Financial . . .
> Q2 2018 adj. EBIT down by 2%, adj. EBIT margin decreased from 5.2% to 4.8%

Highlights

> H1 2018, adj. EBIT up by 7%, nearly stable adj. EBIT margin at 4.8%

v

Increased full-year sales guidance 2018: Sales: =€ 5.1 billion

v

Group funding and financial flexibility strengthened with credit facility of € 750 million
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High investments in capacity expansion for future growth
Business highlights Q2/H1 2018

> Higher investments of € 127 million (H1 2017: € 116 million), primarily for
site expansions and new plants in the Wiring Systems Division (WSD)

> Plant opening in Serbia increases WSD capacities

Business » Strong order book

Highlights

> Stable order backlog of € 21.5 billion as of Jun 30, 2018 (Dec 31, 2017: € 21.9 billion)
> Order intake down to € 2.6 billion in H1 2018, thereof € 0.1 billion for e-mobility orders

> Strategic development partnership with PARC (Xerox) for LEONIQ intelligent cable technology
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IFRS 15 effects at a glance

Absolute impact on group revenues and EBIT

REVENUE EFFECT
(Q2 2017 VERSUS Q2 2018 IN € MN)

21
16

-10

-19

Q1 Q2 Q3 Q4

M 2017

4 Conference Call Q2 2018

EBIT EFFECT
(Q2 2017 VERSUS Q2 2018 IN € MN)

Q1 Q2 Q3 Q4

M 2018
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Continued strong organic growth in the second quarter
Group revenues Q2

REVENUES (€ MN)* REVENUE BRIDGE Q2 2017 — Q2 2018 (€ MN)
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*Include IFRS 15 effects: Q2 2017: + € 6 mn; Q2 2018: - € 10 mn
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New record level of group sales in H1 2018
Group revenues H1

REVENUES (€ MN)* REVENUE BRIDGE H1 2017 — H1 2018 (€ MN)

2,654 2.464 @ +274 2,654
2,464 T e +43
47 80
el -3.3% +1.8% +11.1%
o *
@QX ,{@é Q‘\\O@ o$®
H1 2017 H1 2018 ((_\ﬁ & s
C)OQ (b(\\
o

* Include IFRS 15 effects: H1 2017: + € 23 mn; H1 2018: + € 10 mn
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Adjusted EBIT in line with full-year expectations
EBIT / Adjusted EBIT Q2

EBIT (€ MN)* / MARGIN (%) RECONCILIATION TO ADJUSTED EBIT Q2 2017 — Q2 2018 (€ MN)
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* Include IFRS 15 effects: Q2 2017: + € 3 mn; Q2 2018: - € 2 mn
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Adjusted EBIT up by 7% in H1 2018
EBIT / Adjusted EBIT H1

EBIT (€ MN)* / MARGIN (%) RECONCILIATION TO ADJUSTED EBIT H1 2017 — H1 2018 (€ MN)
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* Include IFRS 15 effects: H1 2017: + € 6 mn; H1 2018: + € 3 mn
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Financial profile reflects strong growth
Key balance sheet items

EQUITY, NET FINANCAL DEBT AND NET WORKING CAPITAL (€ MN)

1,096

1,014

599

438 411
I 309

30.06.2017 30.06.2018

* Net working capital = Trade receivables + Inventories — Trade payables
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Equity
Net financial debt

Net working capital*

Equity ratio

Gearing ratio

Net working capital/
Trailing 12M sales
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Free cash flow impacted by higher working capital and investments

Change in liquid funds in H1 2018

CASH FLOW ITEMS H1 2018 (€ MN)

185

-138

+71

Liquid funds end Operating CF
FY 2017
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CF investment  CF from financing Liquid funds end

activities

activities

117

Q2 2018
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WSD: Profit contributions from increased sales
Revenue and EBIT Q2 - affected by IFRS 15

REVENUES (€ MN) EBIT (€ MN)*

774 780 @
?"

> Strong organic sales growth
of above 8% y-o-y

> Positive development of
Chinese JV

> Ramp up costs for large
new customer projects

> EBIT margin slightly down
from 5.6% to 5.4%

> EBIT adjusted for IFRS 15
effects up by 12.8%; EBIT
margin up from 5.3% to
5.6% respectively

Q2 2017 Q2 2018 Q2 2017 Q2 2018

I Revenues wiais excl. IFRS 15 effects I EBIT st excl. IFRS 15 effects
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WSD: Strong organic sales growth and improved profitability
Revenue and EBIT H1

REVENUES (€ MN)* EBIT (€ MN)**

+9.4%
1,670

> Strong organic sales growth
of 12% y-o-y

> Margin contributions from
87 increased sales

> Positive development of
Chinese JV

> Adjusted EBIT increased
by 16%

1,527

> Adjusted EBIT margin up
from 5.0% to 5.3%

H1 2017 H1 2018 H1 2017 H1 2018

* Include IFRS 15 effects: H1 2017: + € 23 mn; H1 2018: + € 10 mn ** Include IFRS 15 effects: H1 2017: + € 6 mn; H1 2018: + € 3 mn
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WCS: Sales growth of 8% despite sold BG ES business
Revenue and EBIT Q2

REVENUES (€ MN) EBIT (€ MN)

> Organic sales growth of
10% y-0-y
> Offset of revenue loss of

€ 12 million from BG ES sale and
negative FX effects

498 43

462

> Positive copper price effect

25 8% > Weak business with solar and
petrochemical industries, ramp-up
‘ costs in India and higher raw
material prices

> EBIT in Q2 2017 includes

deconsolidation effect of
€ 25 million

Q2 2017 Q2 2018 Q2 2017 | Q2 2018 > Adjusted EBIT margin down from
3.9% to 3.4% y-o0-y

BG ES sale
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WCS: Double-digit organic sales growth of above 10%

Revenue and EBIT H1

REVENUES (€ MN)

937

H1 2017 H2 2018
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EBIT (€ MN)

983

H1 2017

H1 2018

Organic sales growth of
> 10% y-0-y

Offset of revenue loss from BG
ES sale and negative FX effects

Positive copper price effect

Weak business with solar and
petrochemical industries, ramp-
up costs in India and higher raw
material prices

EBIT in H1 2017 includes
deconsolidation effect of
€ 25 million

Adjusted EBIT margin down from
4.6% to 3.9% y-o0-y
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Stable order backlog with significant EV share
Order book H1

ORDER INTAKE (€ BN) ORDER BACKLOG (€ BN)

3.9
21.9
1.0 21.5

0.3 0.3
oG } EV: EV:
. €4.4bn .
- €4.5bn
€ 0.9 bn
1.0
EV:
I € 0.1 bn
H1 2017 | H1 2018 31.12.2017 30.06.2018
I \Wiring Systems (WSD) Wire & Cable Solutions (WCS)
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LEONI will continue to invest in profitable growth
Guidance 2018 and in the mid-term

Sales: 2 € 5.1 billion (pefore: = € 5 bn) Sales: > 5% CAGR 2018-2020

EBIT: € 215 — 235 million EBIT margin: 2 5%

CAPEX: 5% of sales” CAPEX: 5% of sales

Positive free cash flow
(after dividend distribution)

Positive free cash flow
(before dividend distribution)

*Excl. investment in the “Factory of the Future”
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Contact
Investor Relations

Frank Steinhart Jens von Seckendorff

Phone +49 911 2023-203 Phone +49 911 2023-134
Fax +49 911 2023-10203 Fax +49 911 2023-10134
E-Mail invest@leoni.com E-Mail invest@leoni.com

Denise Pfefferler

Phone +49 911 2023-489
Fax +49 911 2023-10489
E-Mail invest@leoni.com

www.leoni.com
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Q & A session




Disclaimer

This presentation includes forward-looking statements that are subject to risks and uncertainties, including those pertaining to the
anticipated benefits to be realised from the proposals described herein. This presentation contains

a number of forward-looking statements including, in particular, statements about future events, future financial performance, plans,
strategies, expectations, prospects, competitive environment, regulation and supply and demand. LEONI has based these forward-looking
statements on its views with respect to future events and financial performance. Actual financial performance of the entities described herein
could differ materially from that projected in the forward-looking statements due to the inherent uncertainty of estimates, forecasts and
projections, and financial performance may be better or worse than anticipated. Given these uncertainties, readers should not put undue

reliance on any forward-looking statements.

Forward-looking statements represent estimates and assumptions only as of the date that they were made.
The information contained in this presentation is subject to change without notice and LEONI does not undertake
any duty to update the forward-looking statements, and the estimates and assumptions associated with them,

except to the extent required by applicable laws and regulations.
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